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Introduction

Welcome to “Fair Housing for Real Estate Industry Professionals.” The Fair Housing Partners
of Washington have created this guidebook to address the most common questions and
quandaries about fair housing as it applies to residential real estate transactions.

Most of the questions in this book came from real estate professionals and mortgage lenders
who sat down with us in a series of meetings in late 2004. Thank you to everyone who met,
called or e-mailed us with suggestions and comments. Without your help, this volume would
have far fewer pages!

This guidebook was edited by the King County Office of Civil Rights (KCOCR) and the Seattle
Office for Civil Rights (SOCR). We have tried to present a wide variety of topics and
situations — but of course, no guidebook can cover everything. If you have comments about
this book or questions you’d like to see included in a future edition, please complete the
comment sheet available online at www.metrokc.gov/dias/ocre/RE100Qcom or call KCOCR
at 206-296-7592, TTY 206-296-7596, or e-mail us at civil-rights.ocr@metrokc.gov.

This guide is available online at www.metrokc.gov/dias/ocre/ho.htm or
www.seattle.gov/civilrights. Other resources are available at these Web sites, including:

Information on predatory lending

“Fair Housing in Washington State: Top 100 Frequently Asked Questions and Answers for

Property Owners and Managers.” A must for rental property owners and managers.

e Sample policies for residential property managers on service animals, tenant-on-tenant
harassment, and reasonable accommodations

e Copies of the free quarterly “Fair Housing Update” newsletter

e Fair housing posters and a wealth of other resources.

Thanks again to everyone who helped in the creation of this guidebook.

Fair Housing Partners Of Washington State
Washington State Human Rights Commission
King County Office of Civil Rights
Seattle Office for Civil Rights
Tacoma Human Rights and Human Services Department
Fair Housing Center of South Puget Sound
Northwest Fair Housing Alliance

AVAILABLE IN ALTERNATE FORMATS UPON REQUEST
CONTACT KCOCR - 206-296-7592, TTY 206-296-7596

This guide was produced under a Fair Housing Assistance Program grant from the U.S. Dept of Housing and
Urban Development. This does not constitute legal advice. The fair housing laws are subject to change.
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